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Cohen Price Target $2.31

INVESTMENT THESIS & RECOMMENDATION

Sauer Energy, Inc. (OTC BB: SENY), is a development stage company, focused on manufacturing and marketing
vertical axis wind turbines (VAWT) for commercial and residential uses. The Company*s VAWTs systems can be
mounted on an average house or small building. Commercial applications of the products include industrial applications,
such as oil rigs and off-shore platforms, ships, islands, other remote facilities, communications towers and bridges. Sauer
Energy*s mission is to empower the consumer to fulfill their own energy needs and be self-sufficient while preserving
the planet. The Company plans to achieve this by focusing on small wind projects as opposed to other companies that
are targeting large wind power projects.

The Company‘s patent protected (three patents issued and a few others pending) turbine blades are designed for
maximum wind capture resulting in higher wind power generation at minimal costs. Key value drivers for Sauer include
its strong and experienced management team, superior product design, technology performance, sustainable and scalable
business model and macro-economic factors that have resulted in strong global demand for such solutions.

We believe that the market for Company‘s products is global and expected to rise at significant growth rates. Sauer
Energy is currently focused on setting-up its manufacturing facility and establishing a global distribution network to
expedite the commercialization of its product technology. However, the Company will have to raise an additional $5.0
million in equity capital, post which we forecast significant top-line growth. Revenues are expected to grow from $4.5
million in FYE August 31, 2012 to more than $405.0 million by FYE 2017. SENY is potentially a lucrative short term
trade and long term investment opportunity in the attractive alternative energy market. The Company provides an upside
potential of 113.6% in the short term and long term.

Copyright © 2010 by Grass Roots Research and Distribution, Inc. All rights reserved. This report may not be reproduced.



Grass Roots Research and Distribution, Inc.

SALES, EARNINGS MARGIN FORECAST - BASE CASE

all figures in $ 'millions; unless otherwis 2011 F 2012 F 2013 F 2014 F 2016 F 2017 F
Revenues - 4.5 22.5 75.0 225.0 337.5 405.0
% growth 400.0%  233.3%  200.0% 50.0% 20.0%
EBITDA (1.2) 1.4 6.4 21.0 62.1 93.8 113.9
EBIT Margin 31.4% 28.5% 28.0% 27.6% 27.8% 28.1%
Net Profit (1.2) 0.8 4.5 15.2 46.3 68.9 71.5
Net Profit Margin 17.6% 19.9% 20.3% 20.6% 20.4% 17.7%
Earnings Per Share - Diluted (0.02) 0.01 0.06 0.20 0.62 0.92 0.95
Free Cash Flow to Firm (2.2) (1.2) 0.3 4.4 18.4 41.8 48.7

COHEN PRICE TARGET SUMMARY

The Cohen Price Target is calculated by 25% equal weighting of four different valuation methodologies. We use

an industry average PE, an industry average price/capital employed (P/CE), a Cohen Performance Index, and the
fundamentally driven Cohen DCF.

The Cohen Price Target™ Formula

Price-to-Earnings (P/E) in USS
SENY - Earnings Per Share - 2012 Forecasts 0.11

Industry Average P/E Ratio 21.81

Price based on P/E Ratio 2.30
Price-to-Capital Employed (P/CE) in US$
SENY - Capital Employed 0.39

Industry Average P/CE Ratio 6.03

Price based on P/CE Ratio 2.35
Cohen Discounted Cash Flow Model in USS
Cohen DCF Value - Base Case 2.36
Cohen Performance Index in USS
Cohen Price Performance Index Value 104.6%

SENY - Current Stock Price 1.08

Price based on Cohen Performance Index 2.21
Cohen Price Index Target 231
Current Price 1.08
Upside/ (Downside) Potential 113.6%
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EXECUTIVE SUMMARY

e Sauer Energy, Inc. (OTC BB: SENY) is a Newbury Park, California based wind energy Company, focusing on the
manufacturing and marketing of vertical axis wind turbines (VWAT) for residential as well as commercial uses. The
Company“s mission is to empower the consumer to fulfill their own energy needs and be self-sufficient while
preserving the planet.

e The Company‘s patented (acquired and pending) turbine blades are designed for maximum wind capture, while
keeping costs down and minimizing maintenance. These turbine_systems can be used for a variety of applications
ranging from 1.5 kWh (service a single family dwelling), to 1 MWh and above, which service large buildings or
communities.

e In addition to superior technology, the turbine blade design requires low startup wind speed because the concave and
convex blades capture wind from any direction and are engineered for maximum production process. Further, the
design and utility of this dynamic product allows it to be used for scalable production models.

e Most of the large turbine manufacturers do not offer small turbines which can be used effectively and efficiently by
residential as well as small to medium commercial users. The Company plans to first capitalize on this niche by
initially introducing the small wind turbine which can be used in single family residences and small buildings.

e Sauer Energy‘s ,plug and play™ vertical axis wind turbine systems will be delivered with a complete set of
generators, wiring, blades, rotor and installation brackets as a kit. By doing this, the Company plans to make
purchasing easy, targeting to masses through multiple distribution channels.

e Currently, SENY is focused on setting up its manufacturing_facility for its VWAT"S and commercializing them by
establishing a globally strong distribution network of dealers and forging strategic relationships for cross-marketing
opportunities.

e The Company‘s top management team has considerable experience in managing all aspects of an alternative energy
companies. Management"s additional expertise in fund raising, negotiations, conducting due-diligence and managing
a public company bode well for its future.

e Wind energy is now the world's fastest growing source of energy. The market for wind turbine sales is expected to
deliver double-digit growth for the next couple of decades.

e Use of small wind turbines, which the alternative power industry defines as any windmill deployment with the
capacity to light less than 10 homes, has become an $82 million annual business — and growing at a rate of 15% since
2009.

e Risks: Capital access and competition from larger companies. Inability to raise additional capital would significantly
impact its growth plans.

Financial Forecasts and Valuation

e We expect revenues of $4.5 million for FYE 2012 and more than $405.0 million by 2017 should the Company raise
capital to fund its master budget. The Company is also forecasted to efficiently manage operations and command
significantly higher operating margins and net profit margins.

e The Cohen Price Index Target is calculated using 2013 Price-to-Earnings ratio (P/E), Cohen Price-to-Capital
Employed ratio (P/CE), Cohen Discounted Cash Flow (DCF). The P/E and P/CE are based on market multiples and
representative of the broader industry in which the Company operates The last component in calculating the Cohen
Price Index Target is the value derived using the long-term DCF valuation approach.

e Based on an average of these methods, SENY common stock is valued at $2.31 per share, 113.6% higher than current
market price of $1.08. The stock may be an attractive short term trade and long term investment.

Copyright © 2010 by Grass Roots Research and Distribution, Inc. All rights reserved. This report may not be reproduced.
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INVESTMENT SUMMARY

Sauer Energy, Inc. (OTC BB: SENY), is a development stage company focused on the manufacturing and
marketing of wind turbine systems. The Company intends to provide a cost effective and efficient alternative
energy solution for residential and commercial users. The key success factor for the Company is the revolutionary
design of its vertical axis wind turbines (VWAT). The patented (3 patents awarded and few pending) convex and
concave design of the turbine blades results in the optimum use of wind and results in the more efficient
production of energy. The Company“s dynamic small wind turbine systems can be roof mounted on homes or
small buildings.

Sauer Energys long-term plan is to provide the residential consumer and large corporate business with the most
cost efficient form of renewable energy production. The Company has developed a strong plan to establish itself
as an energy supplier and a utility company. Sauer Energy plans to initially focus on the residential sector as most
large wind turbine manufactures currently only cater to demand for large commercial applications. Additional
power generated by the customer could be transmitted back to the grid (for a fee) and distributed to utility
companies. Further, when factoring in federal subsidies that homeowners could receive, SENY thinks the typical
turbine will pay for itself in about 2 years. Thus, the Sauer Energy turbine systems not only save power costs but
also can result in the fastest return of investment.

Sauer Energy will strive to become a leader of renewable providers of grid electricity. Currently, Sauer is focused
on setting-up its manufacturing facility and its distribution network for global sales of its small wind turbines. The
Company, going forward, plans to have a portfolio of land assets that will have a potential for high revenue
growth by generating power through wind farms.

Copyright © 2010 by Grass Roots Research and Distribution, Inc. All rights reserved. This report may not be reproduced.
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Figure 1: Company’s Corporate Strategy

Source: Cohen Research

SENY is well positioned to benefit from the current strong growth in demand for wind turbines and alternative
energy. In the current year, we expect the Company to focus on establishing its manufacturing facility,
commercializing its small wind turbines systems, forging strategic partnerships and setting-up a distribution
network with global footprint. Subsequently, Sauer Energy intends to expand its product portfolio to target larger
commercial applications and set-up its large own wind power farm. The Company plans to invest $5.0 million in
the next 12-24 months to commercialize production and expand marketing initiatives. Thereafter, the Company
may not need to raise and invest additional capital as we expect SENY to generate significant free cash flows.
However, if the Company begins to build large commercial wind farms, it will need to raise more capital than our
current projections. At this time, $5 million should finance their current business model. We expect long term
upside revenue opportunities from the Company*s attractive portfolio of products, highly scalable business model,
and favorable industry dynamics as demand for wind turbines continues to rise. Sauer Energy is an exciting
renewable energy company with focus on the fastest growing energy source, providing an exciting short term and
long term investment opportunity for risk-averse investors.

Copyright © 2010 by Grass Roots Research and Distribution, Inc. All rights reserved. This report may not be reproduced.
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COHEN GROWTH DRIVER ANALYSIS

Figure 2: Cohen Growth Driver Analysis — Base Case

Annual Revenues, Margins, Assets, Turns

all figures in $ 'millions 2011F 2012 F 2013 F 2014 F 2015F 2016 F 2017 F
Net Revenue - 4.5 22.5 75.0 225.0 337.5 405.0
Operating Margin NM 26.7% 26.7% 26.7% 26.7% 26.7% 26.7%
Net Margin NM 17.6% 19.9% 20.3% 20.6% 20.4% 17.7%
EPS - Diluted (0.02) 0.01 0.06 0.20 0.62 0.92 0.95
EBITDA (1.2) 1.4 6.4 21.0 62.1 93.8 113.9
Free Cash Flow (2.2) (1.2) 0.3 4.4 18.4 41.8 487
Cash and Equivalents 0.4 1.2 0.2 0.7 7.8 41.2 84.8
Working Capital (0.1) 1.0 3.6 9.4 28.1 42.2 50.6
Long Term Debt - - - - - - -
Total Debt - - - - - - -
Total Assets 1.3 4.9 11.1 31.3 92.1 171.9 250.0
DSO NM 91.3 65.7 52.9 52.9 52.9 52.9

Percentage Change in Annual Revenues, Margins, Assets, Turns
2011F 2012 F 2013 F 2014 F 2015 F 2016 F 2017 F

Revenues NM NM  400.0%  233.3%  200.0% 50.0% 20.0%
Operating Margin NM NM 0.0% 0.0% 0.0% 0.0% 0.0%
Net Margin NM NM 2.3% 0.4% 0.3% -0.1% -2.8%
EPS - Diluted NM -164.9%  465.6%  2399% 204.8% 48.9% 3.7%
EBITDA NM -216.4%  354.2%  227.6%  195.7% 51.0% 21.3%
Free Cash Flow NM -48.0% -125.4% 1411.2% 316.2%  127.0% 16.4%
Cash NM  226.1% -85.3%  269.1% 1067.2%  425.3%  105.7%
Working Capital NM -809.9%  247.8%  160.4%  200.0% 50.0% 20.0%
Total Debt NM NM NM NM NM NM NM
Total Assets NM  273.8% 127.8% 183.1% 194.0% 86.6% 45.4%
DSO NM NM -28.0% -19.4% 0.0% 0.0% 0.0%

Source: Cohen Research

The Cohen Growth Drivers Model is an intelligent road map used by many securities analysts to analyze the
forecasted growth of a given company. We forecast significant top-line growth driven by the Company*s expected
commercialization of small wind turbines for residential and small office uses. However, in the current fiscal year,
the Company will focus on investing capital to set-up its production facility. We expect sales to begin from FY-
2012. SENY expects to retail 600 units of its 5-foot turbines for about $7,500 per kilowatt-hour of power
generation capacity. Thereafter, sales are expected to grow significantly as it invests significantly in marketing
and distribution activities. The Company expects to maintain high gross and operating expenses throughout our
forecast period. Free cash flows are forecasted to be positive in 2013 as significant revenue growth will lead to
higher net profits.

We believe our estimates are realistic at this time as they are based on the current capital spending capacity of the
Company and do not include any additional capital expenditure to further expand operations across the globe. If
the Company expands its production facility or its geographical footprint, the top-line and need for more capital
should increase. The demand for alternative energy, especially wind power, is likely to continue to grow.

Copyright © 2010 by Grass Roots Research and Distribution, Inc. All rights reserved. This report may not be reproduced.
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The Company plans to spend approximately $5.0 million in capital expenditures in the next 12-24 months. The
robust industry demand, together with focus on cost effective and efficient operations will drive SENY*s
operations. Our estimates are realistic at this time with the Company*s current business model. Growth prospects
are impressive. Management will be challenged to meet its master budget as the Company grows.

Copyright © 2010 by Grass Roots Research and Distribution, Inc. All rights reserved. This report may not be reproduced.
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COMPANY PRODUCT DESCRIPTION

Sauer Energy' has developed a unique and technologically superior Vertical Axis Wind Turbine (VAWT) that has
proven to be highly efficient. The convex and concave design of blade not only makes for the optimum use of
wind; it also creates maximum drag produced by the power generating blades as they are moved by the wind.
These VAWT systems operate in any direction of wind flow and rotate quietly. The vertical design eliminates the
weight and gear box, thereby providing for more efficient production of energy, along with low and high speed
wind capture. The concave high drag side of the wind transfers kinetic energy to the rotor shaft. The rotor shaft of
the VAWT, which is directly connected to a generator, then converts kinetic energy- to usable electricity. The
convex blade will produce less aerodynamic drag.

Figure 3: Sauer Energy’s VAWT

Source: Company Presentation

System Design'

The vertical-axis design is a compact turbine design that can be placed on location without being intrusive and has
been designed to be integrated directly into existing buildings. This size advantage allows structures as small as
an office building or hospital, for example, to place the turbine onsite.

Economically, onsite installations dramatically improve the return on investment of wind power, including rebates
currently being offered. Power generated offsite, such as at wind farms, is still subject to transmission and
distribution charges. Conversely, onsite solutions take a percentage of the organizational power requirements "off
the grid."

' Some sections of the Company*s product description are taken from the website and the business plan.
Copyright © 2010 by Grass Roots Research and Distribution, Inc. All rights reserved. This report may not be reproduced.
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Blade Speed

A traditional VAWT blade design turbine of similar output requires a greater level of wind speed to generate
power. The VAWT provides omni-directional wind collection, allowing it to make power while turning at slower
blade speeds. It only takes a 6 mph wind to turn the blade. One benefit of this feature is obvious: It can work at
locations with lower average wind speeds.

Therefore, the geographic option for using wind energy is greatly expanded. A user may not need to be located on
a hilltop or in coastal locations to reap the benefits. Plus, it reduces wind direction limitations because it can
collect wind power on a 360-degree basis. Horizontal blade technology must spend time and energy turning into

the wind when the wind changes direction.

Commercial
Integration into
Grid

Environmental
Tax Credits

Economic
Maintenance

Uni-directional
Wind or Tide

On-shore / off-
shore

Source: Cohen Research

Copyright © 2010 by Grass Roots Research and Distribution, Inc. All rights reserved. This report may not be reproduced.

Figure 4: Advantages of the Company’s VAWT

eSauer Energy VAWT System to be connected to ongoing power grids and future grids

eUsing Sauer Energy wind turbines, consumers participate in green programs for home
or business and hence are eligible for a tax credit as an incentive.

*The design concept minimizes friction by reducing load bearing gears, thereby
extending duration and longevity of the components.

eDesigns use non-corrosive materials and such materials will withstand environmental
conditions.

eSauer Energy Turbine Systems can be used anywhere any continuous flow of wind or
tide exists.

*The capture of the wind will acquire maximum efficiency for use of the wind.

*VVAWT can work on-shore on buildings, homes, etc.
*Off-shore, it can work on a platform, ship or underwater harnessing energy.
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Product Applications

The Company“s product design is used in multiple applications. Though currently the Company is focused on 1.5
kWh to 15kWh wind turbines for residential houses and small buildings, the product design can be expanded to
produce 1 MWh and higher, which can service large buildings or communities.

Figure 5: Application of Company’s Products

Resgjr:e;tlal Oil Rigs and Ships, Remote
. Off Shore Towers and Islands oo Hybrid Cars
Commercial ) Facilities
- Platforms Bridges
Buildings

Source: Cohen Research

Market for Company’s Products

As shown above, Sauer Energy has identified various markets for its products. The Company initially plans to
manufacture efficient quality wind turbines for the residential consumer/homeowner market, as the Company
feels that it has not yet been explored. By providing the highest return of electricity on the market, Sauer Energy
plans to gain reputation and brand name recognition as well as providing the required cash flow for further
product development.

Sauer Energy has developed a three-point sales strategy:

e Target large retail consumer stores that will allow the Company to have maximum orders from retail
consumers

e Direct selling to target markets

e Leverage its various relationships and networks, invest in advertising to promote the brand name to
consumers.

Copyright © 2010 by Grass Roots Research and Distribution, Inc. All rights reserved. This report may not be reproduced.
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COMPANY LONG TERM PLANS

Sauer Energy plans to be a renewable energy provider by providing products for wind energy generation as well

as establishing wind farms that will generate wind energy. The Company is focused on becoming an alternative
energy company which will have a portfolio of land assets to be used for wind farm development that will have a
potential for high revenue growth. SENY intends to access these resources through manufacturing of its own
turbines for placement on these land holdings. The Company is focused on domestic wind farm development
projects in the most favorable wind areas with access to switch stations and transmission lines. The sale of this
electricity along with revenues from product sales should ensure long term profitability and further enhance
shareholder value. The Company has adapted a three-pronged approach to achieve its long-term growth plan.

Figure 6: Company Approach to Achieve Long Term Growth Plans

Project Acquisition

Sauer Energy will buy ongoing projects either
full running or in various stages of
development with projected high rate of
return and always with equitable conditions
of environment and investor.

Partnership with Landowners Joint Venture Development
Sauer Energy group will actively seek out the Sauer Energy will work with wind developers
most ideal land to build and maintain wind to enhance their projects. by bringing their
energy farms that have support infrastructure turbine generators, legal, political and other
and transmission lines to the grid. expertise . Sauer Energy will have a sharp

focus on all aspects with a view to translate
market imperatives into technological goals.

Source: Cohen Research

Copyright © 2010 by Grass Roots Research and Distribution, Inc. All rights reserved. This report may not be reproduced.
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COMPANY VALUE PROPOSITION

SENY expects to generate substantial revenue growth once its small wind turbines are commercialized. The
Company has designed a scalable business plan to cost effectively manage operations. The Company is well
positioned to seek opportunities arising from the increased demand for small wind turbines. Management's ability
to raise funds, expand operations and experience in the industry provide a positive impetus for growth.

Figure 7: Focus Sauer Energy’s Value Proposition

Attractive
ortfolio of
Products
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siness Model . .
ncial Position

nd Strategy
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Industry
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erior Product
esign and
echnology
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Relationships
with Industry
Partners

Established Exit
Strategy

Source: Cohen Research
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INDUSTRY OVERVIEW

Increasing concerns over the global climate change crisis from conventional fuels, the ever-volatile oil prices and
growing dependency on foreign oil, has led the many governments across the globe to increase their support for
domestic production of economic alternative energy. In the United States, President Barack Obama has
undertaken a number of initiatives and announced incentive packages that foster investment in clean, renewable
energy. He has made it his goal to double renewable energy production in the United States within the next three

years.

With energy prices spiraling out of control and modest economic conditions, many residential and business
consumers are searching for ways to reduce and control energy costs. It is a trend that is also fostering a great deal
of interest in renewable-energy options. Wind power is the fastest growing alternative energy segment as it has
proven to have the most attractive cost structure relative to other alternative energy and distributed generation
solutions, such as bio-fuels, cogeneration and solar power.

The current annual growth of wind turbine sales is 30%+. Wind energy is now the world"s fastest growing source
of energy. The forecast in the next twenty years will expand at double-digit rates. The United States Department
of Energy, American Wind Energy Association, and the National Renewable Energy Laboratory expect that wind
energy will contribute approximately 20% to the nation‘s total consumable electricity within the next twenty
years. This translates to cumulative wind turbine sales of over $250 billion to $500 billion in the next couple of
decades.

Small Wind Energy Market

The wind power market has been dominated by large HAWTs, with the traditional blade design that looks like a
giant fan clustered mostly on ,wind farms® These large systems seriously compromise the ability of many
companies to take advantage of wind power right at their building or plant. This is due to the economics of
horizontal wind turbines that favor large operations, multiple-megawatt installations and current technology
dynamics. Hence, small wind energy systems are one of the fastest growing forms of customer-sited or
,distributed” electric generation and one of the best energy investments for small businesses and homeowners.
Small wind energy systems typically generate enough power to meet the demands of a home, farm or small
business.

The success of the commercial wind industry has propelled significant advances in small turbine design, making
these systems more reliable, quieter and safer than those introduced in past decades. Sauer Energy“s innovative
VAWT technology breaks this mold. It addresses a number of the technology's known shortcomings in wind
energy generation, such as noise pollution, minimum blade speed threshold, bird endangerment and space
limitation, while enhancing its advantages. And though most of the electricity they produce is used on-site, excess
generation can be fed into distribution lines, strengthening the electric grid.

Despite the economic slowdown, the United States small wind turbine market grew 15% and deployed an
additional 20.3 megawatts (MW) of new capacity in 2009 according to the American Wind Energy Association‘s
Small Wind Turbine Market Study 2010. This translated to total industry sales of $82.4 million by selling 10,000
new units and pushing the total installed capacity in the United States to 100 MWh. Key drivers that can be

Copyright © 2010 by Grass Roots Research and Distribution, Inc. All rights reserved. This report may not be reproduced.
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attributed to this growth are: technology development, new and improved federal and state incentives, optimistic
private equity investors, and sustained consumer demand.

Figure 8: Small Wind Energy Turbine Market

Source: American Wind Energy Association

COMPETITION

On a macro level, the Company competes with all energy suppliers and manufacturers of energy producing
equipment. In its line of business focused on wind energy equipment, Sauer Energy directly competes with
manufacturers and suppliers of other vertical axis wind turbine (VAWT) systems, such as Helix Wind, WePower
Sustainable Energy Solutions, Windside Production Ltd., Mariah Power and OregonWind Inc., as well as
indirectly with traditional horizontal axis wind turbine (HAWT) wind turbines. We believe the Company*s
aesthetic design; comparable generation capacity and lower production cost provide a competitive advantage over
both traditional horizontal axis wind propeller designs and emerging technologies. One of the main distinguishing
advantages of the Company is the ability to provide superior long-term return on investment to its customers.
However, the Company will face severe competition from larger companies that have longer operating histories
and significantly more financial resources. Key to Sauer Energys success will depend on its ability to raise funds.

Copyright © 2010 by Grass Roots Research and Distribution, Inc. All rights reserved. This report may not be reproduced.
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VALUATION

THE COHEN PRICE TARGET™ - §2.31

The Cohen Price Target™ is a dynamic and logical valuation approach as it combines market-based approaches
and intrinsic value methodologies. Capital raising and cash are the life blood of any micro cap/small cap
company. Hence, the Cohen Price Target™ includes four components, 25% equal weighted that together reflect
and are based on the Company"Ss ability to raise capital for growth. The four components used in our price index
are: Price-to-Earnings ratio (P/E), Cohen Price-to-Capital Employed ratio (P/CE) (Both Market based valuation
approaches), Cohen Discounted Cash Flow (DCF) method (Theoretically an Intrinsic Value based approach) and
Cohen Price Performance Index.

Our formula for The Cohen Price Target™ is shown below.

Figure 9: The Cohen Price Target™ Formula

Price-to-Earnings (P/E) in USS
SENY - Earnings Per Share - 2012 Forecasts 0.11

Industry Average P/E Ratio 21.81

Price based on P/E Ratio 2.30

Price-to-Capital Employed (P/CE) in US$
SENY - Capital Employed 0.39

Industry Average P/CE Ratio 6.03

Price based on P/CE Ratio 2.35

Cohen Discounted Cash Flow Model in USS
Cohen DCF Value - Base Case 2.36

Cohen Performance Index in USS
Cohen Price Performance Index Value 104.6%

SENY - Current Stock Price 1.08

Price based on Cohen Performance Index 2.21

Cohen Price Index Target 2.31

Current Price 1.08

Upside/ (Downside) Potential 113.6%

Source: Cohen Research

Copyright © 2010 by Grass Roots Research and Distribution, Inc. All rights reserved. This report may not be reproduced.
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Figure 10: Cohen Discounted Cash Flow™
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MANAGEMENT BIOS

Top management at Sauer Energy provides a competitive advantage. The strength, depth and longevity of the
Company depends on the quality and experience of its key personnel. Their experience in the field of renewable

energy, especially wind power includes capitalizing on industry cycles, identifying lucrative opportunities,
significantly ramping-up operations and identifying suitable exit opportunities. The Company‘s management team
is very strong in innovation and experience and will help drive the future profits of the company.

Dieter Sauer
President & Chief Executive Officer

As founder and CEO of Sauer Energy, Dieter offers over 30 years experience in financing, corporate banking,
capital management, and commercial real estate investments. Combining his experience along with his undeniable
passion for wind energy his mission is to catapult Sauer Energy worldwide and conquer the energy crisis, one
home, one building at a time.

Dieter"s experience is not limited to the many projects funded as a banker. It includes being a successful investor
as well, owning hundreds of income producing units. Together with this, he has experience in investor relations
and representing thousands of shareholders. Being driven, diversified and a team player he serves this corporation
well.

Through California Federal Bank, he obtained Senior Certified Underwriter of Lending. Prior to that, he obtained
a 4-year Financial Management Certification from Avco Financial Bank. Dieter studied pre-law/business
administration at Moorpark College. Dieter was a Certified Sub-Contractor through Freddie Mac and Fannie Mae,
secondary market.

Experience:

e C(California Federal Bank — Department Head, VIP Loans, Senior Loan Management
e Unity Savings and Loan — Vice-President

e Paine Webber - Consultant

e Quaker Federal Bank — Regional Loan Officer

e Capital Resolution Corporation — President/CEO

e Tri Investments — President

Dieter has made it his mission to make a difference in the world by offering a solution to our current and rapidly
growing energy crisis. As an experienced financial executive with extensive knowledge in financial management,
he holds the vision and drive to bring things to a successful result. With the power of wind, he has created a way
to secure a future for generations to come.
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Elizabeth J. Stoller
Chief Financial Officer

Elizabeth has over 20 years of diversified financial experience with companies ranging in size from startups to
multinational Fortune 100 companies including Northwest Airlines, Bristol-Myers Squibb, Western Union and
Diageo. Currently as a partner at B2B CFO®, Elizabeth brings the large company CFO skill set to small
businesses.

Elizabeth received her MBA from Cornell University in Accounting and Finance, along with a BS in Mathematics
and Economics from Union College in Schenectady, NY.

Upon graduating, Elizabeth landed at Northwest Airlines where she worked on the financial restructuring plan.
When the company went public in 1993, she moved into financial operations and focused on saving the company
millions by renegotiating contracts with aircraft hardware vendors (reduced costs and improved service levels),
and developing a cost accounting system for improved inventory tracking and costing for aircraft engines.

At Bristol-Myers Squibb, Elizabeth was responsible for the financial performance of women's health care OTC
brands which included developing an alternative distribution strategy in response to increased competition. In
addition, she supported the business development projects including the launch of a new skin care line in Eastern
Europe, the acquisition of an antacid brand and factory in Mexico and an herbal company in China.

As VP of Finance at Diageo, Elizabeth led the creation of the financial analysis department for North America
after a corporate restructuring. She created a financial reporting process which focused on business unit
profitability, led all financial budgeting and strategic planning activities, reduced expenses, and improved cash
flow.

Western Union hired Elizabeth to analyze the return on investment of the company's global marketing spend and
the CRM / Loyalty programs in the US. She also modeled the cost-benefit analysis of rolling out CRM / Loyalty
programs internationally.

Elizabeth joined B2B CFO® in 2008 and has been working with business owners who are interested in improving
profitability, increasing cash flow and driving revenue growth.

Dan Woods
Chief Technology Officer

Dan Woods is the head engineer and manufacturer for Sauer Energy, Inc. He brings worldwide experience and
connections to the table.

e Dan is responsible for creating the master model for the permanent engine blade of the Boeing 777.

e Another example of his work includes the machining of the scale model of the Guggenheim Museum
Bilbao, Spain.

e His engineering and manufacturing have been critical to the development of the Lockheed Joint Strike
Fighter.

e Rolls Royce, General Electric and Pratt & Whitney used him to create master molds for the tools in the
manufacture of jet engines.

e To his credit, he built the “Flying Wing” design and the molds to produce the composite impellers for
NASA.
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Along with these outstanding accomplishments and many more equally prestigious accomplishments, Dan has
presided as the CEO and President of Dangar Engineering & Manufacturing, Inc., for the past 30 years.

Ana Rosa
Executive Operations Officer

Ana has been instrumental in facilitating many transactions to a successful conclusion. With many years as an
entrepreneur, her legal background has been an invaluable asset.

She served as an Investor Relations Representative for a publically traded company. She was the liaison between
the company and shareholders. In collaboration with investment groups, Ana has effectively managed many large
real estate income producing projects.

As co-founder and Executive Operations Officer for Sauer Energy, Ana has been an integral part from its
inception. This knowledge gives her an infinite advantage for interfacing all the development phases of
manufacturing of the Turbine System. Being detail oriented and completely familiar with all facets of Sauer
Energy, she is poised to make sure things run smoothly. Her dedication and drive will propel this company to
new heights.

Ana is results oriented and well networked with a tenacious and influential approach to business development.
Her extensive experience ranges from creation of new market opportunities, and introducing new products to
establishment of an effective sales force.

She is thankful for the opportunity to advance her dream to make a global impact for renewable energy through
humanitarian efforts. Being passionate about wind energy, Ana is intently focused on the success of this world-
altering and rewarding vision.

John H. Shaw
Investor Relations

John Shaw brings over 25 years experience as a corporate communications professional, journalist and securities
industry executive. At Sauer Energy, he directs investor, public and media relations as well as marketing
communications.

Mr. Shaw founded and has served as principal of his own corporate communications consultancy since 2001.
Earlier, Mr. Shaw held VP — Corp Comm officer roles at publicly traded companies including Loudeye
Technologies (Nasdaq), as well as venture capital firms (and their portfolio companies) Digital Media Campus
and Intellect Capital. Previously, he consulted to a variety of emerging-growth companies, serving for five years
with two of the world"s most respected financial public relations firms, the Financial Relations Board and Sitrick
and Company.

Prior to becoming a management consultant in 1992, Mr. Shaw was a stockbroker with E.F. Hutton, an award-
winning journalist at a Gannett newspaper, on-air reporter/anchor for a CBS Television News affiliate, and
reporter for The San Diego Business Journal.

Mr. Shaw received his Master"s Degree in Management from Webster University, St. Louis, a B.A. in Psychology
from the University of Arizona, and served as a member of the National Investor Relations Institute. Earlier, he
served as a Captain, and Communications Officer, in the United States Marine Corps.
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LATEST PRESS RELEASE

Sauer Energy Appoints Corporate Communications Director

NEWBURY PARK, CA--(Marketwire - January 10, 2011) - Sauer Energy, Inc. ("SEI") (OTCBB: SENY), a
developer and producer of home and enterprise scale vertical axis wind turbine (VAWT) systems, today
announced that it has appointed John Shaw as Director of Corporate Communications. In this role, he will direct
Sauer Energy's investor, public and media relations activities and report to the Company's chief executive officer.

Mr. Shaw brings to the newly created position over 25 years experience as a corporate communications
professional, journalist and securities industry executive. Since 1992, he has counseled a variety of emerging-
growth companies on corporate communications and investor relations issues. During this time, Mr. Shaw served
as Vice President - Corporate Communications for public companies and venture capital firms including Loudeye
Technologies and Digital Media Campus. He also served five years with two leading financial PR consulting
firms, the Financial Relations Board and Sitrick & Company, where he led a number of key client engagements
for companies ranging from emerging growth to Fortune 500.

Prior to becoming a management consultant, Mr. Shaw was a stockbroker with E.F. Hutton, an award-winning
journalist at a Gannett newspaper, on-air reporter/anchor for a CBS Television News affiliate, and reporter for
The San Diego Business Journal. Earlier, he served as a Captain and Communications Officer in the United States
Marine Corps. He received his Master's Degree in management from Webster University and a B.A. in
psychology from the University of Arizona.

Dieter Sauer, SEI Chief Executive Officer, commented, "Sauer Energy is positioned for strong growth in 2011 as
we begin to commercialize our patented, breakthrough technology. We have growing interest from investors and
the media, and are reinforcing our management team for higher levels of Company investor and public relations.

"John is a highly accomplished, veteran corporation communications executive who knows the emerging-growth
company marketplace," Mr. Sauer said. "I am pleased to welcome him to Sauer Energy."
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CONCLUSION

Sauer Energy is an exciting wind turbine company that seeks to place itself at the forefront of the growing wind
energy industry. The Company has developed a strong business model to scale its operations from being a wind

energy turbine manufacturer and supplier to become an alternative energy utility provider. Initially the Company
is focused on manufacturing and marketing of small wind turbines targeted for residential and small business
users. Thereafter, it intends to expand its product portfolio by leveraging its current product design and
technology for larger commercial and industrial applications. Finally, the Company intends to invest its profits
generated through the sale of wind turbines in developing wind farms.

The key success driver for the Company is its superior product design and technology. The Company*s patent
protected (three patents issued and a few others pending) turbine blades are designed for maximum wind capture
resulting in higher wind power generation at minimal costs. Sauer Energy has established a well defined
distribution strategy that targets the sale of its products through large retail format stores, direct marketing and
strategic partnerships. The Company is pursuing global exposure through a network of memberships and
affiliations that should enable Sauer to develop worldwide customer access and expand its wind energy platform.

Market dynamics for alternative energy are highly attractive. Wind energy has proved itself as one of the most
cost effective alternative energy solutions. However, until recently, technological glitches prevented the mass use
of wind energy as a practical solution for residential and small business users. Nevertheless, technological
advancements that resulted in developing the small wind turbine market have led to a significant rise in demand
for wind turbines. The United States market for these products was estimated at approximately $82.4 million in
2009 and should grow at double digit figures throughout the next couple of decades.

We believe that the Company‘s strong and experienced management team, superior product design and
technology performance, sustainable and scalable business model and macro-economic factors makes the stock a
an intriguing investment proposition for risk-averse investors attracted to the wind energy markets. The stock may
provide a short term trade and long term investment opportunity for risk-averse investors.

RS/ Grass Roots Distribution Research
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COHEN PRICE TARGET APPENDIX

The Cohen Price Target'"

The Cohen Price Target™ is derived using a combination of academic and market-based valuation approaches.
The following four equal weighted (25%) components used in calculating our target price, include the assumption
of capital raised:

1.

The first 25% equal weighted component: is the market multiple based valuation methodology. This
method uses the industry average 2011E Price-to-Earnings ratio to calculate the potential stock price
(and/or price to Book if an asset based company). We take the average Price-to-Earnings multiple of a
given industry. This means that, on an average, stocks in this industry should currently trade at a multiple
times their 2011 expected earnings. These earnings are usually only generated by a small company
raising cash to meet its master budget. The index, therefore, reflects capital invested in any micro/small
cap company.

The second 25% equal weighted component: Cohen Capital Employed based valuation. Most start-up and
micro/small cap companies require significant capital to meet our projections. Our Cohen Price Target™
reflects the Company*s ability to raise additional capital. Based on our capital projection and long-term
price target from our Cohen DCE™ valuation model, we derive a Price-to-Capital Employed ratio. We
then multiply this ratio with our capital employed per share assumption to derive this target price.

Our third 25% equal weighted component is our use of the Cohen Price Performance Index", which
calculates the average price increase of all the stocks covered by Grass Roots Research and Distribution
Inc. and Cohen Research after their release. Currently, for the period ending February, 2011 the Cohen
Price Performance Index™ is up by 104.6%, meaning that we expect the stock to follow the same trend
and rise by 104.6%. To date, since May 2009, 95.8% of all of our stocks post report release have traded
above the price of our initiate coverage report within 27 days. The Index assumes that all of its
companies had capital employed in each company. In general, almost 100% of our researched stocks
went up close to 100%.

Our fourth 25% equal weighted component is our Cohen Discounted Cash Flow (DCF) method of
valuation. Our Cohen DCF™ valuation includes a complex trademarked formula proprietary to our firm,
which includes an assumed long-term sustainable growth rate, cost of capital and assumed capital
invested in a given company. Our DCF price target values a company today, based on projections of how
much future cash will be generated from a given company. We assume that a company is worth all of the
cash it can make available to investors in the future. It is called 'discounted' cash flow because cash in the
future is worth less than cash today, and therefore must be discounted to today. We forecast various line
items including assuming a given amount of capital is raised, to calculate the free cash flow we project a
company to generate during our 5 year forecasted time period. If a company does not raise our estimated
cash requirements, it is highly unlikely to reach our forecasts and can go out of business. After using a
formula to discount free cash flow, we divide the total forecasted equity of the company by the shares of
stock outstanding to calculate our Cohen DCF™ valuation, or theoretical price per share target. We
believe the Cohen DCF™ formula is a more accurate measurement of operating cash than the traditional
DCEF used by most Wall Street research analysts. A DCF, or 5 year forecasted free cash flow projection,
cannot be calculated without forecasting the three statements (IS,BS,CF) for 5 years. We are the only
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firm in the investor awareness industry that forecasts all of our companies for 5 years in three assumed
cases. We believe this in depth level of securities analysis is a must for all of our companies, and is a
foundation of the Cohen Research Method™.

Capital raising and cash are the life blood of any micro cap/small company. Our Cohen Price Target™ includes 4
components, 25% equal weighted, that together reflect capital is raised in our client companies. Our components
are trademarked and proprietary to our firm, as is the Cohen Performance Index™.

Most micro/small cap companies have difficulty raising sufficient funds to reach our theoretical forecasts; hence
there is considerable risk for any investor. While we do not give investment advice, any company that cannot
raise adequate capital to finance its business model is a highly risky investment, short term or long
term. Investment awareness campaigns also affect our price targets. Do not rely on our price targets because they
are based on academic theory. Do your own research or consult with your investment professional.

Price Targets

Price targets can be heavily influenced by investor awareness campaigns. In general, we observe the more money
spent on such campaigns, the greater the probability for short term price increases post report release. Our price
targets assume capital raising and forecast 5 year Income Statement, Balance Sheet and Cash Flow statements. In
a perfect world, these assumptions may be realized. We do not give investment advice. However, in the
practical/real world, it is very difficult for a small company to reach our theoretical 5 year projections. We are not
aware of any research firm that forecasts the three statements (IS, BS, CF) in 3 cases for 5 years. We believe our
price targets are unique to the body of knowledge in the field of securities analysis.

Note: How we calculate our Price Targets

We further explain our Cohen DCF, which is an important 25% component of The Cohen Price Target. The
Cohen Discounted Cash Flow Analysis (DCF) creates a price target and values a company today, based on
projections of how much future cash will be generated from a Company. Our DCF analysis assumes that a
Company is worth all of the cash that it can make available to investors in the future. It is called "discounted" cash
flow because cash in the future is worth less than cash today, and therefore must be discounted to today. We
forecast various line items including assuming capital is raised, to calculate the free cash flow we expect a
company to generate during our 5 year forecasted time period. After using a formula to discount free cash flow,
we divide the total forecasted equity of the Company by the shares of stock outstanding to calculate our Cohen
DCF (Discounted Cash Flow) valuation, or theoretical price per share target. We believe our Cohen DCF is a
more accurate method of calculating operating cash. We forecast three assumed price targets because companies
change during 5 years, Base Case, Optimistic Case, and Pessimistic Case.

Note: What is our formula used to calculate our DCF, the Cohen Price Target?

Some line items include free cash flow to the firm, the weighted average cost of capital, assumption of capital
raised and capital spent, and the total enterprise value of the business less its debt, total equity value, total shares
outstanding, and our projected price per share. A DCF cannot be academically calculated without projecting the 5
year cash flow statement.

Risks of the Cohen Price Target

Our Price Targets assume capital will be raised in our four components, or 100% of the Cohen Price Target. The

majority of micro cap/small cap companies need capital to reach our 5 year sales and cash flow projections. In

the academic world, The Gordon Growth Model justifies an analyst's decision to forecast for 5 years. We
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forecast the three statements for 5 years in 3 cases. However, in the practical/real world, buying a micro-cap
stock based on 5 year forecasting is highly risky.

If smaller companies are able to raise capital, our theoretical price targets in a perfect world might be justified,
providing the Company executes on its business model. If an investor believes that a given Company cannot raise
the necessary capital to reach our projections, then any investment becomes highly risky.

The investor should consider the possibilities of a given company being able to raise capital and execute over 5
years. Few micro/small cap companies are able to raise enough capital and execute over an extended period of
time, primarily due to competition, management competence, access to capital, and execution of their master
budget. Our price targets are academic theory and should not be relied upon. Investors should do their own
research and consult with their financial consultants.
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FINANCIAL EXHIBITS

Income Statement — Base Case

all figures in $ 'millions 2011 F 2012F

Net Revenues - 4.5 22,5 75.0 225.0 337.5 405.0
Cost of Production - 1.8 9.0 30.0 90.0 135.0 162.0
Gross Profit - 2.7 13.5 45.0 135.0 202.5 243.0
Total Operating Costs 1.2 1.5 7.5 25.0 75.0 112.5 135.0
Operating Profit/ EBITDA 1.2) 1.2 6.0 20.0 60.0 90.0 108.0
Depreciation and Amortization - 0.2 0.4 1.0 2.1 3.8 59
Earnings Before Interest and Tax/ EBIT (1.2) 1.0 5.6 19.0 57.9 86.2 102.1
Interest Expense, Net (0.0) - - - - - -
Earnings Before Tax/ EBT (1.2) 1.0 5.6 19.0 57.9 86.2 102.1
Taxation Expense / (Benefit) - 0.2 1.1 3.8 11.6 17.2 30.6
Net Profit/Loss for the period (1.2) 0.8 4.5 15.2 46.3 68.9 71.5
Shares Outstanding - Basic 74.9 75.2 75.2 75.2 75.2 75.2 75.2
Shares Outstanding - Diluted 74.9 75.2 75.2 75.2 75.2 75.2 75.2
EPS - Basic (0.02) 0.01 0.06 0.20 0.62 0.92 0.95
EPS - Diluted (0.02) 0.01 0.06 0.20 0.62 0.92 0.95
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Balance Sheet — Base Case

all figures in $ 'millions 2012F 2013F 2014F 2015F
ASSETS
Cash and Cash Equivalents 0.4 1.2 0.2 0.7 7.8 41.2 84.8
Accounts Receivable - 1.1 4.1 10.9 32.6 48.9 58.7
Inventory - 0.3 1.4 4.5 13.5 20.2 24.3
Other Assets 0.1 0.1 0.4 1.3 3.8 5.6 6.8
Total Current Assets 0.4 2.7 6.0 17.3 57.7 116.1 174.6
Property, Plant and Equipment, Gross 1.0 2.1 4.2 10.1 21.4 38.3 58.5
Capital Expenditure 1.0 1.1 2.0 6.0 11.2 16.9 20.2
Depreciation for the year 0.1 0.2 0.4 1.0 2.1 3.8 5.9
Accumulated Depreciation 0.1 0.3 0.7 1.7 3.9 7.7 13.6
Property, Plant and Equipment, Net 0.9 1.8 3.4 8.4 17.5 30.6 45.0
Other Assets - 0.3 1.7 5.6 16.9 25.3 30.4
Total Assets 1.3 4.9 11.1 31.3 92.1 171.9 250.0
LIABILITIES
Accounts Payable - 0.4 1.8 6.0 18.0 27.0 324
Other Current Liab. 0.1 0.1 0.4 1.3 3.8 5.6 6.8
Current portion of LT Debt 0.2 - - - - - -
Total Current Liabilities 0.2 0.4 2.2 7.2 21.7 32.6 39.1
Long-term Loan - - - - - - -
Total Liabilities 0.2 0.4 2.2 7.2 21.7 32.6 39.1
Common Stock 0.0 0.0 0.0 0.0 0.0 0.0 0.0
Contributed Surplus 2.7 5.2 5.2 5.2 5.2 5.2 5.2
Retained Earnings (1.7) (0.8) 3.7 18.9 65.1 134.1 205.6
Total Shareholders Equity 1.1 4.4 8.9 24.1 70.4 139.3 210.8
Total Liabilities, Shareholders Equity, M 1.3 4.9 11.1 31.4 92.1 171.9 250.0
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Cash Flow Statement — Base Case

all figures in $ 'millions 2011 F 2012F 2013F 2014F 2015F 2016F 2017F
Operating Activity

Net Income (1.2) 0.8 4.5 15.2 46.3 68.9 71.5
Adjustments to Reconcile Cash Flows

Depreciation and Amortization - 0.2 0.4 1.0 21 3.8 5.9
Other Adjustments - - - - - - -
Changes in operating assets and liabilities:

Accounts receivable - (1.1) (2.9) (6.8) (21.7) (16.3) (9.8)
Inventory - (0.3) (1.1) 3.1) (9.0) (6.7) (4.0)
Other assets (0.1) (0.0) (0.3) (0.9) (2.5) (1.9) (1.1
Accounts payable - 0.4 1.4 4.2 12.0 9.0 5.4
Other liabilities 0.1 0.0 0.3 0.9 2.5 1.9 1.1
Change in Working Capital (0.0) (1.0) (2.6) (5.8) (18.7) (14.1) (8.4)
Cash Flow from Operating Activities (1.2) (0.0) 2.3 104 29.7 58.7 68.9
Investing Activity

Expenditures for property, plant and equipn (1.0) (1.1) (2.0) (6.0) (11.2) (16.9) (20.2)
Other Long-term assets - (0.3) (1.4) (3.9) (11.2) (8.4) (5.1)
Cash Flow from Investing Activities (1.0) (1.5) (3.4) (9.9) (22.5) (25.3) (25.3)
Financing Activity

Proceeds fromor repayment of debt 0.2 (0.2) - - - - -
Proceeds fromissuance of common stock 2.3 2.5 - - - - -
Cash Flow from Financing Activities 2.5 2.3 - - - - -
Net Change in Cash 0.3 0.9 (1.1) 0.5 7.2 334 43.6
Opening Cash Balance 0.1 0.4 1.2 0.2 0.7 7.8 41.2
Ending Cash Balance 0.4 1.2 0.2 0.7 7.8 41.2 84.8
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Disclaimer

Short Grass Roots Disclaimer

Grass Roots Research and Distribution, Inc. (GRD) distributes research and other information purchased and compiled from outside sources and analysts.
This report/release/advertisement is a commercial advertisement and is for general information purposes only. Do not base any investment decision on
information in this report/release/advertisement, including our price targets, buy/sell and trading recommendations and forecast of business prospects. GRRD
is not a registered Investment Advisor or a member of any association for other research providers. Under no circumstances is this
report/release/advertisement to be used or considered as an offer to sell or a solicitation of any offer to buy any security or other debt instruments, or any
options, futures or other derivatives related to such securities herein. All information herein is not intended to be used for investment advice. Price Targets
are academic theory and should not be relied upon. The majority of these profiled companies are highly risky OTC Bulletin Board or Pink Sheet companies.
All readers of this information indemnify GRD from any liability for all accessed information. GRD will not be responsible for updating any of its
information in its report/release/advertisements. GRD advises recipients of all such data to be validated from the issuing company including all statistical
information derived from SEC filings, from data sources or financial information and data from the issuing company contained herein. The reader should
seek professional financial advice, verity all claims and do his/her own research and due diligence before investing in any securities mentioned. GRD will
not be liable to any person or entity for the quality, accuracy, completeness, reliability or timeliness of information in this report/release/advertisement, or for
any direct, indirect, consequential, incidental, special or punitive damages that may arise out of the use of information, products or services from any person
or entity including but not limited to lost profits, loss of opportunities, trading losses, and damages that may result from any incompleteness or inaccuracy in
any of GRD'S profiled companies. When paid in stock, GRD its affiliates, directors, officers, outside sources, investor awareness Groups and employees
may liquidate shares at any time or hold for investment purposes. Readers are advised to review SEC periodic reports: Forms 10-Q, 10K, Form 8-K, insider
reports, Forms 3, 4, 5 Schedule 13D, www.sec.gov.nasd.com, www.pinksheets.com, www.sec.gov and www.finra.com. GRD is compliant with the Can
Spam Act of 2003. Investing in micro cap and small cap securities is speculative and carries a high degree of risk. Investors can lose their entire investment.
The Private Securities Litigation Reform Act of 1995 provides investors a 'safe harbor' in regard to forward-looking statements. GRD cautions all investors
that such forward-looking statements in this report/release/advertisement are not guarantees of future performance. Investors should understand that
statements regarding future prospects may not be realized. Do not rely on our target prices. This report/release/advertisement does not have regard to the
specific investment objective, financial situation, suitability, and the particular need of any specific person who may receive this
report/release/advertisement. Investors should note that income from such securities, if any, may fluctuate and that each security's price or value may rise or
fall substantially. Accordingly, investors may receive back less than originally invested, or lose their entire investment. Past performance is not indicative of
future performance. Please click to: www.grassrootsrd.com to read the full text of this disclaimer. The Company has paid $10,000 for this commercial
advertisement.

Full Grass Roots Disclaimer

Grass Roots Research and Distribution, Inc. (GRRD) is an Investor Relations firm hired by certain companies to provide Investor Awareness services to
micro cap, small cap companies and other private and public companies. GRRD is hereinafter collectively referred to as GRRD, “we” or “us” or “our.
Investor Awareness programs are designed to help companies communicate their investment characteristics. GRRD is not a registered Investment Advisor
or a member of any association for other research providers. GRRD distributes report/release/advertisements and other Information purchased and compiled
from outside sources and analysts. These report/release/advertisement are commercial advertisements and are for general information purposes only. *When
the words ,yesearch®, ,yesearch report™and ,yeport™ are used on our website and in our reports, these words mean commercial advertisements. Do not base
any investment decision on information in this report. All information herein is not intended to be used for investment advice. Under no circumstances is
this report/release/advertisement to be used or considered as an offer to sell or a solicitation of any offer to buy any security or other debt instruments, or any
options, futures or other derivatives related to such securities herein. GRRD electronically disseminates information (the "Information") on its websites,
research reports, in newsletters, featured reports and email communications pertaining to issuers of securities (the "Issuer" or "Issuers" or "Profiled
Company" or "Profiled Companies"). A Profiled Company's securities are most frequently quoted on the Over the Counter Bulletin Board ("OTCBB") or
the Pink Sheets. Certain Pink Sheet stocks may or may not have audited financial statements. GRRD and its data vendors do not warranty that such SEC
filing data and other compiled data is accurate. GRRD advises recipients of all such data to be validated by the issuing company including all statistical
information derived from SEC filings, from data sources or financial information and data from the issuing company contained herein. The Information is
forecasted in report/release/advertisements and is primarily based on publicly available information, such as quarterly (sometimes with un-audited financial
statements) and annual reports (with audited financial statements) filed with the Securities and Exchange Commission ("SEC"), quarterly and annual audited
and/or un-audited financial reports and Information and Disclosure Statements filed with Pink Sheets, the Issuer's website and information obtained through
contracted research analysts, search engines such as Yahoo Finance, Market Watch and Business Wire. GRRD does not endorse, independently verify or
assert the truthfulness, validity, accuracy, completeness, or reliability of the Information disseminated by an issuing company used in any GRRD
report/release/advertisement.  The reader of the Information hereby indemnifies GRRD from any liability for any claimed direct, indirect, incidental,
punitive, or consequential damages pertaining to the disseminated Information. The reader acknowledges that GRRD will not be liable to any person or
entity for the quality, accuracy, completeness, reliability or timeliness of information in this report/release/advertisement, or for any direct, indirect,
consequential, incidental, special or punitive damages that may arise out of the use of information, products or services from any person or entity including
but not limited to lost profits, loss of opportunities, trading losses, and damages that may result from any incompleteness or inaccuracy in any of GRRD"s
profiled companies of the disseminated Information. GRRD does not undertake any responsibility whatsoever for updating the Information contained in its
prior publications. GRRD complies with current securities laws, regulations and ethical standards as related to GRRD's compliance requirements. The
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Information should only be used, at most, and if at all, as a starting point for Readers to conduct a thorough investigation of the Profiled Company and its
securities, to consult with their financial, legal or other advisor(s) and avail themselves of filings and information that may be accessed at www.sec.gov . or
www.picksheets.com or other electronic medium, including: (a) reviewing SEC periodic reports (Forms 10-Q and 10-K), reports of material events (Form
8-K), insider reports (Forms 3, 4, 5 and Schedule 13D); (b) reviewing Information and Disclosure Statements and unaudited financial reports filed with the
Pink Sheets; (c) obtaining and reviewing publicly available information contained in commonly known search engines such as Google; and (e) consulting
investment guides at www.sec.gov and www.finra.com pertaining to the risks of investing in penny stocks. Readers must evaluate and bear all the risks
associated with the Information, including reliance on its accuracy, completeness or usefulness. In all instances, the Reader should conduct further inquiry
into the Profiled Company and its securities. The Profiled Companies are subject to possible risks, including but not limited to: (a) the Information pertains
to penny stocks that are subject to the SEC*s penny stock rules and commonly involve a high degree of risk that may result in the loss of some or all of an
investment in the Profiled Company*s securities; (b) the Issuers penny stock may be thinly traded, which may lead to difficulties of selling its securities;
(c) the SEC reporting issuer may be delinquent (not current) in its periodic reporting obligations (i.e., in its quarterly and annual reports) or the Pink Sheet
quoted company may be delinquent in its Pink Sheet reporting obligations as indicated by Pink Sheets New Service's posting a negative “sign” pertaining
to the Issuer at www.pinksheets.com , as follows: (i) “Limited Information” for companies with financial reporting problems, economic distress, or that are
unwilling to file required reports with the Pink Sheets; (ii) “Pink Sheets — No Information”, which indicates companies that are unable or unwilling to
provide disclosure to the public markets, to the SEC or the Pink Sheets; and (iii) “Caveat Emptor”, signifying “Buyer Beware” that there is a public interest
concern associated with a companys illegal spam campaign, questionable stock promotion, known investigation of a company's fraudulent activity or its
insiders, regulatory suspensions or disruptive corporate actions; (d) whether the Issuer is a development stage company with little or no operations, the
securities of which should be considered extremely speculative for investment purposes; (¢) GRRD,s selling of an Issuer's securities may cause its stock
price to significantly decline, especially when such securities are thinly traded; (f) many companies that have their securities quoted on the OTCBB or Pink
Sheets (as well as Exchange listed companies) have been negatively affected by the current economic downturn and lack of adequate financing to meet their
operational goals or expansion plans; (g) many of the energy related and other Profiled Companies are subject to increasing environmental and other
governmental regulations, which subjects them to significant costs and possible fines and liabilities for failure to comply with applicable state and federal
statutes; (h) GRRD may at times receive its compensation in free trading shares and it or its associates, affiliated entities, officers, directors or immediate
family members may sell the Shares immediately upon their receipt as well as during the dissemination of such Information or within hours, days, weeks or
months thereafter, or at any time; as a result, GRRD'S selling activities may cause significant volatility in the Issuer's stock price and/or significantly
depress the Issuer's stock price; (i) GRRD may buy and sell the Shares in the open market at any time after the dissemination of the Information which may
cause significant volatility in the Issuer"s stock price and/or significantly depress the Issuer's stock price; (j) the future success of many OTCBB and Pink
Sheet quoted Issuers is dependent upon receiving adequate financing or raising sufficient capital, which they may be unable to obtain; (k) there is an
inherent and actual conflict of interest that exists between our Readers™ interests and GRRD"s interests because GRRDS owners may(i) receive the Shares
as compensation for disseminating the Information and thereafter sell those Shares at any time for monetary gain, and (ii) buys and sells the Profiled
Company"s shares in the open market shortly after the dissemination of the Information or at any time; (1) we do not receive any direct verification from the
Issuer regarding the Information; (m) a third party shareholder may have a potential or actual conflict of interest in paying GRRD for the dissemination of
the publication while still holding the Issuer's shares of common stock that he or she may sell after the third party shareholder has paid GRRD with his or
her shares; (n) the comparisons we provide in our Featured Reports under “Similar Companies in Sector” should not be interpreted in any shape, form or
manner whatsoever as an indication of the Issuer's future stock price or future financial performance since, among other reasons, such “comparison”
companies are listed on Exchanges (i.e., the New York Stock Exchange) and trade at stock prices that are thousands of percent higher than the companies
we profile; and (0) Readers may encounter difficulties determining what information contained in our publications is material or non-material making it all
the more imperative that they conduct further investigation of the Profiled Company and its securities; and (p) We may hire independent third party Service
Providers to electronically disseminate live news regarding the Issuer, information which we do not independently provide to the Service Provider or verify
and upon which we have no control over. We pay cash consideration to the Service Providers; no securities compensation is paid to the Service Providers.
GRRD disclaims all potentially illegal corporate and individual trading activities and has no knowledge or inside information or participation in any illegal
activities, including illegal trading, of any of its profiled companies. Such activities might include: causes of potential bankruptcy, fraud, fraudulent and
false dissemination of Information, insider trading, corporate non-disclosure, trading manipulation, and other legal issues and regulatory violations. GRRD
and it is outside sources have no firsthand knowledge of any profiled company's capabilities, intent, resources, financing, operations, politics, inner
workings, plans, management competence and decisions, internal corporate goals, ethical standards, nor their ability to reach their corporate goals. Investing
in micro cap and small cap securities is speculative and carries a high degree of risk. Investors can lose their entire investment. Investors should understand
that statements regarding future prospects may not be realized. GRRD does not supervise any outside analyst and does not guarantee any
report/release/advertisement to be error-free or factually accurate. Report/release/advertisements include forecasted valuations and forecasted price targets
that are accepted securities analysis protocol in the academic community. These valuations and price targets are academically appropriate and include in
most cases, assumptions that the company will raise capital to meet the analyst's projections. These price targets and valuations, including business
prospects, are theory and should not be relied upon for accuracy or investment decisions. There is no guarantee that the predicted business results for the
Company will be met. Under NASD Rule 2711, GRRD is not defined as a financial analyst. Conclusions prepared by outside analysts are deemed to be
reasonable at the time of issuance of the report. All decisions are made by the outside analyst and are independent of outside parties or influence. Neither the
analyst's compensation nor the compensation received by GRRD is related to the specific recommendations or views contained in this
report/release/advertisement or note, nor is it related to price performance or volume of shares traded in the referenced security. Because we receive
compensation for GRRD'S dissemination of the Information our publicly disseminated publications should not be regarded in any manner whatsoever as
independent. GRRD or its affiliates may from time to time perform consulting or other services for, or solicit consulting or other business from any entity
mentioned in this report/release/advertisement. Consulting agreements that GRRD may have with a given company are not related to
report/release/advertisements or their distribution. This report/release/advertisement does not have regard to the specific investment objective, financial
situation, suitability, and the particular need of any specific person who may receive this report/release/advertisement. Investors should note that income
from such securities, if any, may fluctuate and that each security's price or value may rise or fall substantially. Accordingly, investors may receive back less

Copyright © 2010 by Grass Roots Research and Distribution, Inc. All rights reserved. This report may not be reproduced.

Page 29 of 30


http://www.sec.gov/
http://www.picksheets.com/
http://www.sec.gov/
http://www.finra.com/
http://www.pinksheets.com/

Grass Roots Research and Distribution, Inc.

than originally invested, or lose their entire investment. Past performance is not indicative of future performance. GRRD has not entered into a soft dollar
agreement with the referred to Company. GRRD does not currently have an investment banking relationship with the Company, or a finder's fee agreement
with the Company. The Private Securities Litigation Reform Act of 1995 provides investors a 'safe harbor' in regard to forward-looking statements. GRRD
cautions all investors that such forward-looking statements in this report/release/advertisement are not guarantees of future performance. Unknown risk,
including bankruptcy, uncertainties, fraud, stock manipulation as well as other uncontrollable or unknown factors may cause actual results to materially
differ from the results, performance or expectations expressed or implied by such forward-looking statements. Smaller companies may have a higher
likelihood of filing for bankruptcy. Investors are urged to do their own research regarding the dangers of a potential bankruptcy filing. The enclosed
researched company may have to raise additional capital to remain solvent and to meet forecasted valuation and price projections in this
report/release/advertisement. Investor awareness distribution programs can materially affect the price of the company's stock. GRRD assumes no
responsibility and no liability for any corporate Press Release or any investor awareness program, IR or PR promotions of any of GRRD"s profiled
companies. GRRD performs and participates at times in investor awareness programs. When used, the words "anticipate," "believe," "estimate," "expect,”
and similar expressions as they relate to the Company or its management are intended to identify such forward-looking statements. The Company's actual

results, performance or achievements could differ materially from the results expressed in, or implied by these forward looking statements. GRRD
distributes its research reports through a research distribution network and by investor awareness commercial advertising programs to various types of
investors. Recipients of such distribution may be short term investors such as day traders, traders, retail investors, institutions, and/or long term retail and
institutional investors. Recipients may create volatile trading prices. GRRD reserves the right, in its sole discretion, at any time, and without any obligation,
to make improvements to, or correct any error or omission(s) in any portion of the service or the materials. The service and the materials are provided by
GRRD on an 'as is' basis. GRRD expressly disclaims any and all warranties, express or implied, including without limitation warranties or merchantability
and fitness for a particular purpose, with respect to the service or any materials and products. This report/release/advertisement has been prepared in
accordance with the SEC's rules and amendments, Oct 23, 2000, regarding 17 CFR Parts, 240, 243 and 249, (Selective Disclosure and Insider Trading),
Regulation FD (Fair Disclosure), 10b5-1, 10b5-2, NASD Rules 2250, 2420, 2710 and 2711 and the Can-Spam Act of 2003. GRRD is sometimes paid for
report/release/advertisements and distribution in cash, stock, warrants, options or other securities in lieu of or in addition to GRRD's stated compensation
schedule. The Company has paid $10,000 for this commercial advertisement. This document shall not be copied or reproduced in any form without the
expressed written and authorized consent of GRRD. Copyright: Grass Roots Research and Distribution, Inc. and D. Paul Cohen

Disclaimer: Price Targets

Stock prices can be heavily influenced by investor awareness campaigns. In general, we observe the more money spent on such campaigns, the greater the
probability for short term price increases post our initiate coverage commercial advertisements. The Penny Stock Market is a highly risky market targeted at
short term traders. Our reports often times recommend client companies as short term trades and long term investments if an investor believes a company
will raise the required capital to meet our valuations and price targets. Our historical performance statistics indicate that short term price increases often
times occur after release of our initiate coverage reports. Thereafter, we note that the majority our stock recommendations go down significantly due to
profit taking and other market factors beyond our control.

The Cohen Price Target includes four components. Most reports assume capital will be raised for most of our client companies. The majority of micro
cap/small cap companies need capital to reach our 5 year projections. The academic world justifies an analyst's decision to forecast the three statements (IS,
BS CF) for 5 years. We normally do so in three cases: Optimistic Case, Base Case and Pessimistic Case. However, in the practical/real world, buying a
micro cap stock based on 5 year forecasting is highly risky. If smaller companies are able to raise capital, our theoretical price targets in a perfect world
might be justified, providing the Company executes on its business model. While we do not give investment advice, the investor should consider the
possibilities of a given company being able to raise capital to execute its business model over 5 years. Few micro/small cap companies are able to raise
enough capital and execute their master budget over an extended period of time. Our price targets are academic theory and should not be relied upon.
Investors should do their own research and consult with their financial consultants.
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